Aptem MywunH-MakegoHCKUM

UrneH coBeTa QUpPeEKTOpOB
MeXOyHapo4HOW rpynnbl
Storytelling In Organizations

buaHec-
CTOPMTENJIMHI:
KaK MmcTopmMm
noMoralorT npopasartb
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3% npopaeuoB npuMHOCAT CBOMM

komnaumam 87 % npmésINn*

*NanHbIe oT 2008 ropga




Mauk bocsBoprT

B npoaaxax ¢ 1976

Cosgatensb solution selling
framework

OcHoBartenb Story Leaders



CnycTta 18 mecsauesB pocta pe3ynbrarthl

NMNALAJIM y caxporo npopasua



CroputennuHr nomoraeTt noKkasaThb, UTO

et YCJIBILLAJIM zanpoc




UcTtopua —- ngeanbHbI® UHCTPYMEHT

HETBOPKMHI A

i



Ucnonb3ymTte CTPYKTYpY - nobyilo,
xoTb «Mpobnema - Pewwenue».

CTpykTtypa He HY>XXHa Tonbko 13%
CaMoOpOaKOB.

Kak pa3BuThb

HaBbIK CTOpUTENNNHra?




B o6bIYHOM MCTOPMM repom —
KOMNaHusA, npoaasel, Unm NpoaykKr.

B Beyrimkom — KfiMeHrT.

Uem Benukas NCTOPUA OTITMHAETCA

OT 0OblAeHHON?




Non NNanuran

B npopaxax ¢ 1980-x

* Ynpasnsatowmn gmpektop Sandler
Training

« ABTOp «Soft Tales, Hard Asses»




FoBOopu He 0 npobnemax KoMmnaHum, a

o npobnemax .nl'OnEM
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3JameuyauTe MCTOpMM NOBCIOAY U
cnpawumBauTte ceba: « Yro meHs
Hensnsier B 3Tou UCTopumn?»

Kak pa3BuThb

HaBbIK CTOpUTENNHra?




Benukasa ucropusa ouytTumMa B Terne.
TaKkue cnyvyam, paxxe Hebonbwme,
BCcerpa 6yayr cunbHee noboun mera-
MCTOPUMU, K KOTOPOMU Tbl
6e3pa3nuueH.

Uem Benukas NCTOPUA OTITMHAETCA

OT 0OblAeHHON?




Mauk Agamc

B npogaxax ¢ 1980-x

OcHoBartenb Story Leader

« ABTOp «Seven Stories Every
Sales Person Must Tell»
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Co3paunte poBepue, 3anycTtms

OBMEH MCTOPUM
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Aaute KnueHTty Ol.uyTMTb, 4yTo

SHAYUMUT npeycnertTb smectTe C eavm



NMpupaute YBEPEHHOCTM ¢

nmomMmouilbro 1CTOpMN LEHHOCTAX



Haxoaute BO3SMOXHOCTU AnNS
NPaKTUKM — HA BCTpe4yax, CO3BOHaX,
neperosopax, seape!

Kak pa3BuThb

HaBbIK CTOpUTENNNHra?




B Benukoum mcropmm eCtb MOMEHT,
Korga BCé MOXeT NOUTMU NITOXO0 Unm
XOpoLllo, U HUKTO He 3HaeT, YeM Bce

SAKOHUYMTCA.

Uem Benukas NCTOPUA OTITMHAETCA

OT 0OblAeHHON?




Xensa laTnos

PaboTtaert B Ritter Sport

CTtopuTtennep-caMmopoaokK

TanaHTnmMebIM NpoaaseL




Special for PIR:

Nauwa «12 vagen ans
BalUMX npoaalolmmx
MCTOPUMM»

Baw Ctoputennep,
Aptem MywmnH-MakeooHckum
www.yourstory.tel




